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Cautionary Statement Regarding Forward-Looking and Non-GAAP Financial Information
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This presentation contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements are statements that provide 

current expectations or forecasts of future events based on certain assumptions. Forward-looking statements are subject to risks, uncertainties, and factors relating to our business which 

could cause our actual results to differ materially from the expectations expressed in or implied by such forward-looking statements. Many of these risks, uncertainties, and factors are currently 

amplified by, and may continue to be amplified by, the COVID-19 pandemic.  Forward-looking statements use words such as ñanticipate,ò ñbelieve,ò ñcould,ò ñestimate,ò ñexpect,ò ñforecast,ò 

ñintend,ò ñlikely,ò ñmay,ò ñoutlook,ò ñplan,ò ñpredict,ò ñproject,ò ñshould,ò ñtarget,ò or other words of similar meaning. Forward-looking statements include those about market opportunity, including 

our total addressable market. Risks, uncertainties, and factors that could cause actual results to differ materially from those implied by these forward-looking statements include: current and 

potential future impacts of the COVID-19 pandemic on the global economy and our business, financial position, results of operations and cash flows; adverse changes in global economic 

and/or political conditions; declines in our customersô businesses resulting in adverse changes in customer procurement patterns; disruptions in accounts receivable and cash flow due to 

customersô liquidity challenges and commercial deterioration; uncertainties regarding demand for our products and services inthe future and our customersô acceptance of new products, 

including those arising from the need of customers to utilize our products from remote locations; plans for future capital spending; delays or declines in anticipated sales due to reduced or 

altered sales and marketing interactions with customers; disruptions in the global economy and financial markets that may limit or delay availability of credit under existing or new credit 

facilities, or that may limit our ability to obtain credit or financing on acceptable terms or at all; investments in complementary companies, products, services and technologies; our ability to 

complete and successfully integrate our acquisitions and realize the financial and business benefits of the transactions; political, economic, regulatory and public health and safety risks and 

uncertainties in the countries and regions in which we operate; impacts from tariffs, trade sanctions, export license requirements or other trade barriers; the effect of changes in currency 

exchange rates and changes in interest rates; potential variations in our sales forecasts compared to actual sales; the volatility of our stock price; failures or errors in our products and services; 

our industryôs rapidly changing technology; the quality of our products, including the strength of features, functionality and integrated multi-physics capabilities; lease license volatility; higher 

than anticipated costs for research and development or slowdown in our research and development activities; increased pricing pressure as a result of the competitive environment in which 

we operate; our ability to recruit and retain key personnel including any delays in recruitment caused by restrictions on travel and in person interactions and the absence of key personnel or 

teams due to illness or recuperation; our ability to protect our proprietary technology; cybersecurity threats or other security breaches, including in relation to an increased level of our activity 

that is occurring from remote global off-site locations; disclosure and misuse of employee or customer data whether as a result of a cybersecurity incident or otherwise; implementation of our 

new IT systems; investments in global sales and marketing organizations and global business infrastructure; dependence on our channel partners for the distribution of our products; increased 

volatility in our revenue due to the timing, duration and value of multi-year lease contracts; our reliance on high renewal rates for annual lease and maintenance contracts; operational 

disruptions generally or specifically in connection with transitions to and from remote work environments, or the failure of our technological infrastructure; the outcome of contingencies, 

including legal proceedings and government or regulatory investigations and service tax audit cases; uncertainty regarding income tax estimates in the jurisdictions in which we operate; 

changes in accounting principles or standards; the effect of changes in tax laws and regulations in the jurisdictions in which we operate; the uncertainty of estimates relating to the impact on 

reported revenue related to the acquisition accounting treatment of deferred revenue; and other risks and uncertainties described in our reports filed from time to time with the Securities and 

Exchange Commission. We caution readers not to place undue reliance upon any such forward-looking statements, which speak only as of the date they are made. We undertake no 

obligation to publicly update forward-looking statements, whether as a result of new information, future events or otherwise, except as required by law.

We include non-GAAP financial information in this presentation. Reconciliations for such financial information may be found in our presentation, in these slides including in the Appendix, in 

other materials on our corporate website, and in our SEC filings. This information supplements our GAAP results and should not be viewed in isolation from, or as a substitute for, GAAP 

results. We believe that this information and the related reconciliations may be useful to investors, analysts and others to help understand and evaluate our financial results, and with respect to 

adjusted metrics, because we believe they better reflect the ongoing financial results and trends of our businesses and increase comparability of period-to-period results.



Operational Impact

ü Our offices in North America, Asia and Europe, including our corporate headquarters in the United States, remain closed with employees working from 
home.  Additionally, we are operating under certain travel restrictions.  These actions have disrupted how we operate the business.

ü We continue to pay all of our salaried and hourly workers.

ü The purchasing process of some of our customers has slowed.

ü Our R&D teams continue to collaborate effectively, and we are on track to meet product release targets.

Financial Impact

ü The COVID-19 pandemic did not have a material, adverse impact on our first quarter financial results as compared to the financial guidance that we 
provided in February 2020.

Liquidity Impact

ü While the acquisition of Lumerical Inc. utilized $107.5 million of cash in early April, we continue to hold approximately $600 million at April 30, 2020. We 
believe that this balance, together with cash generated from operations and access to our $500.0 million revolving credit facility, are in excess of the 
cash required for our operations over the next twelve months.

ü The increased requests from our customers and channel partners for extended payment terms have resulted in a 26% increase in our reserves for bad 
debt during the first quarter of 2020. 

ü We have an unsecured term loan with an outstanding principal balance of $425.0 million as of March 31, 2020. We are compliant with our debt 
covenants. Our debt agreement currently requires no principal payments through the next twelve months.
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COVID-19 Update (as of May 6, 2020)
Information from 1Q20 Earnings

Additional information related to the impact of COVID-19 can be found in the Q1 2020 prepared remarks available at https://investors.ansys.com.
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Well Positioned in a Growing Market

Ansys is the 
simulation 
market leader

The simulation 
market is strong 
and growing

Our strategy 
capitalizes on this 
growing market

We have a 
proven record 
of execution
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A Leader in the Simulation Market for 50 Years

ConfirmIT source of customer satisfaction results. *Excludes MathWorks due to differences in product portfolio.

~2X
(CIMdata 2019 REPORT)*

THE SIZE OF OUR

NEAREST COMPETITOR

#

1IN
SIMULATION

MEMBER OF PRESTIGIOUS 

PROVEN

$22B market capitalization
(as of May 6, 2020)

SIMULATION IS ALL WE DO

FOCUSED

OVERALL CUSTOMER SATISFACTION 

GLOBALLY (2019): 85.9%

COMMITTED
4,200 EMPLOYEES GLOBALLY

CAPABLE

87 ANSYS OFFICES

>100  CHANNEL 

PARTNERS GLOBALLY

Nasdaq 100

Index
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Commitment to Corporate Responsibility

By designing a tree-like wind power generator with steel 

branches and plastic leaves, New Wind has created an 

aesthetically pleasing alternative energy source for urban 

environments, bringing energy generation closer to people.

People Planet Practice
9ƴŀōƭƛƴƎ hǳǊ /ǳǎǘƻƳŜǊǎΩ 
Sustainability Goals

Awards & Recognition

Employee 

Engagement Score

5.6%

79%

Voluntary Employee 

Turnover Rate

21% Women on Senior 

Leadership Team

23%
Women Employees 

CLEAN TECHNOLOGY 

CONTRIBUTIONS ï

OUR PRODUCT 

HANDPRINT

Ansys solutions support our 

customers in their efforts in 

sustainability as well as 

improving the efficiency, 

performance and durability 

of products. This has the 

positive effect of reducing 

total material use, increasing 

energy efficiency, reducing 

greenhouse gas emission, 

supporting the circular 

economy and increasing 

operational performance.

Innovation is one of our eight Ansys values. Our growth and 

financial strength reflect our leading technology position and 

commitment to innovation. This commitment to innovation 

ensures that we continue our progress toward our goal of 

enabling Pervasive Engineering SimulationÊ.

Metrics for full-year 2019
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World-class companies leveraging our platform
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Ansys Offers the Only True Simulation Platform

Market leader across individual physics with industry-leading platform

FLUIDS STRUCTURES ELECTROMAGNETICS OPTICAL
EMBEDDED
SOFTWARE

SEMICONDUCTOR

PLATFORM

MATERIALS 
INFORMATION

SYSTEMS

Best-of-breed simulation across all major physics



9

Ansysô Simulation Provides Customers Top-Line Growth 
and Bottom-Line Savings 

Simulation impact

Reduced risks

Increased quality

Rapid innovation

Lower cycle time

Manage complexity

Offer more products

Launch right products

Revenue growth

Improved R&D efficiency

Fewer physical prototypes

Cost savings

Lower warranty costs

Faster time to market

PRODUCT
LIFECYCLE
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Strong Customer Trust Creating High Barriers to Entry

Industry-leading platform

Delivered on-premises

and in the cloud

Best-in-class and proven

physics solutions

Advanced methods

Open ecosystem

Our differentiators

High barriers
to entry

High 

barriers

to entry

World-class customer 

engagement
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Well Positioned in a Growing Market

Ansys is the 

simulation market 

leader

The simulation 

market is strong 

and growing

Our strategy 

capitalizes on this 

growing market

We have a 

proven record of 

execution


